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Project Apex
Acquisition Opportunity

A strategic and financial opportunity to acquire up to 100%
of a multidisciplinary engineering firm.

Project Apex is a Canadian engineering firm offering mechanical, electrical, and structural design services to
commercial, institutional, and mission-critical clients with the ability to stamp anywhere in Canada.

Project Apex offers the opportunity to acquire an established engineering firm with a proven track 
record, steady margins, and a strong presence in Canada with reach into the United States.

BUSINESS HIGHLIGHTS
• Project Apex provides mechanical, electrical, and structural engineering services, specializing in institutional, 

commercial, and mission-critical projects.

• The company offers integrated design and commissioning capabilities that streamline coordination across 
disciplines and deliver efficient, cost-effective project execution.

• Project Apex offers expertise in electrical, mechanical and structural design with an emphasis on facility services 
(HVAC, plumbing, fire protection).

• Headquartered in Eastern Canada, Project Apex operates primarily across Canada with select U.S. exposure in 
data center and critical infrastructure projects.

• Project Apex maintains long-standing relationships with major clients including major national telecom 
providers, municipalities, schools, and C&I generating consistent project work year-over-year.

• FY2024 revenue of $3.1M CAD and adjusted EBITDA of $1.2M CAD.

• Forecasted FY2025 revenue of $3.5M CAD and adjusted EBITDA of $1.1M. The slight decrease in EBITDA is 
due to increased subcontractor costs this year and is expected to return to normal levels moving forward. 

• Strong cash flow generation and minimal capital expenditure requirements, providing attractive operating 
leverage for potential acquirers.
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PROJECT Apex
Acquisition Opportunity

BUSINESS SALE OVERVIEW

• The opportunity is for a strategic or 
financial buyer to acquire 100% of Project 
Apex, a well-established engineering firm 
with a strong reputation and consistent 
financial performance.

• Both founders intend to transition out of 
the business post-sale following a defined 
transition period, while Project Apex’s 
technical and project teams will remain to 
support ongoing operations and client 
relationships.

PRINCIPAL CONTACTS

• RWT Growth has been retained by the company to act as
the exclusive financial and corporate advisor. RWT Growth
will be the main point of contact for any interested parties.

• Subject to the signing of a confidentiality agreement and
an expression of interest, RWT Growth will be offering this
unique opportunity to a restricted number of interested
parties, at which point further detailed information about
the company, its operations, financial performance and
next steps in the process will be provided.

• RWT Growth remains available to provide further
information and responses to requests for information
through this process.

Cayla Elzinga
Analyst – Calgary, AB 
celzinga@rwtcapital.com 

Ivan Yung
Senior Analyst – Kelowna, BC
ivan@rwtgrowth.com

Matthew Linklater
Vice President – Kelowna, BC
Matthew@rwtgrowth.com  /  1-780-667-3119

FOR ADDITIONAL INFORMATION:

TRANSACTION RATIONALE:

• The company intends to sell up to 100% of its shares as part of this transaction.
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This Document has been prepared by RWT Growth. RWT Growth is the trading name of RWT Growth Incorporated and is a wholly owned subsidiary of RWT 
Capital Corporation..

This Document and any related materials are confidential and may not be distributed, communicated, disclosed or reproduced (in whole or in part) in any form 
without RWT Growth’s written permission. This Document is being provided to you for information purposes only.

The information contained herein does not constitute an offer or solicitation to sell or acquire any security or fund the acquisition of any security by anyone in 
any jurisdiction, nor should it be regarded as a contractual document. Under no circumstances should the information provided in this Document or any other 
written or oral information made available in connection with it be considered as investment advice, or as a sufficient basis on which to make investment 
decisions.

The distribution of this Document or any information contained in it and any related materials may be restricted by law in certain jurisdictions, and any person 
into whose possession this Document or any part of it comes should inform themselves about, and observe, any such restrictions. RWT Growth gives no 
undertaking, and is under no obligation, to provide the recipient with access to any additional information or to update this document or any additional 
information or to correct any inaccuracies in it which may become apparent, and it reserves the right, without giving reasons, at any time and in any respect to 
amend or terminate discussions relating to the situation(s) described herein. 

DISCLAIMER
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