PrOjeCt Sa u le A strategic and financial opportunity to acquire 80-100% of
an established solar engineering company.

Acquisition Opportunity

Project Saule is a B2B solar engineering company offering end-to-end engineering services to both commercial
and residential markets.

BUSINESS HIGHLIGHTS
* Project Saule provides full-service solar engineering, covering site surveying, design, and engineering services.

* Project Sauleis a tech forward company that utilizes technology for automation and efficiency in most lines of
their day-to-day operations and offers a scheduling platform that simplifies solar projects with instant booking,
prioritization, and technician integration.

* Headquartered in North America, Saule is a fully remote company with teams in multiple countries and a
technician network throughout the US and Canada. The overseas teams allows the company to complete
projects, and deliver estimates, faster than their competitors.

* Servicing both commercial and residential clients with the capability to stamp in all 50 U.S. states and 9
Canadian provinces.

* FY2024 revenue of $11.4M CAD and forecasted FY2025 revenue of $13.1M CAD by September year end.

* Approximately 95% of revenue from the US market in FY2025 with the remainder from Canada. They have shifted
resources to increase Canadian revenue with ~12% of their revenue in their most recent month coming from the
Canadian market.

* FY2024 adjusted EBITDA of $1.4M CAD and forecasted FY2025 adjusted EBITDA of $3.2M CAD by September

year end.
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Project Saule represents an opportunity to acquire an established, highly reputable solar engineering

company with strong revenue and EBITDA generation and market penetration in Canada and the USA.

Project Saule Revenue & EBITDA
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PROJECT Saule

Acquisition Opportunity
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* The opportunity is for a strategic or
financial buyer to acquire 80% to 100% of
the shares of the company while
continuing to drive revenue and EBITDA
growth.

® Current managementis seeking to remain
with the company for the foreseeable
future and will continue to drive growth.
The management team is committed to
the business and would seek to
contribute to the company’s growth post
acquisition.
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TRANSACTION RATIONALE:
® The company intends to sell 80% to 100% of the shares of the company.

PRINCIPAL CONTACTS FOR ADDITIONAL INFORMATION:

* RWT Growth has been retained by the company to act as
the exclusive financial and corporate advisor. RWT Growth
will be the main point of contact for any interested parties.

Matthew Linklater
Vice President - Kelowna, BC
Matthew@rwtgrowth.com / 1-780-667-3119

® Subject to the signing of a confidentiality agreement and
an expression of interest, RWT Growth will be offering this
unique opportunity to a restricted number of interested
parties, at which point further detailed information about
the company, its operations, financial performance and
next steps in the process will be provided.

Clayton Reeder
SeniorAssociate - Calgary, AB
creeder@maxdg.com

Ivan Yung
SeniorAnalyst - Kelowna, BC
ivan@rwtgrowth.com

* RWT Growth remains available to provide further
information and responses to requests for information
through this process.

DISCLAIMER

This Document has been prepared by RWT Growth. RWT Growth is the trading name of RWT Growth Incorporated and is a wholly owned subsidiary of RWT
Capital Corporation..
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This Document and any related materials are confidential and may not be distributed, communicated, disclosed or reproduced (in whole or in part) in any form
without RWT Growth’s written permission. This Document is being provided to you for information purposes only.

The information contained herein does not constitute an offer or solicitation to sell or acquire any security or fund the acquisition of any security by anyone in
any jurisdiction, nor should it be regarded as a contractual document. Under no circumstances should the information provided in this Document or any other
written or oral information made available in connection with it be considered as investment advice, or as a sufficient basis on which to make investment
decisions.

The distribution of this Document or any information contained in it and any related materials may be restricted by law in certain jurisdictions, and any person
into whose possession this Document or any part of it comes should inform themselves about, and observe, any such restrictions. RWT Growth gives no
undertaking, and is under no obligation, to provide the recipient with access to any additional information or to update this document or any additional
information or to correct any inaccuracies in it which may become apparent, and it reserves the right, without giving reasons, at any time and in any respect to
amend or terminate discussions relating to the situation(s) described herein.
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